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SEKO Expands Strategic National Clients Program
- Adds Three to National Accounts Staff -

Itasca, IL, November 15, 2004 – SEKO, a global provider of freight forwarding and logistics solutions, has placed an increased emphasis on growing its national strategic accounts team by appointing three new and experienced national account representatives to serve its strategic national account clients.

Mike Iannacchione has been named vice president of Strategic Clients for SEKO’s National Accounts Team, where he will be responsible for the overall management of the SEKO Strategic Client Program.  Tom McIntyre was named director of business-to-consumer sales, heading up the development and expansion of the SEKO home delivery sales program for strategic, national accounts, and Roy Lawson joined the Company as director of strategic clients.  He has responsibility for the business development of Fortune 500 companies throughout an eight state Midwest area.   

For the past five years, Iannacchione worked as director, national accounts, for Pilot Air Freight, where he was responsible for managing the daily efforts of that company’s national account managers from Chicago to the West Coast.  He personally handled four national accounts and was responsible for $35 million per year in business revenues.  Prior to that, he worked for SEKO for eight years as director of national accounts while the Company was under previous ownership.  With many years of experience in the logistics industry, Iannacchione brings a great deal of experience and leadership to SEKO’s strategic national clients team, and works out of its corporate headquarters in Itasca, Illinois.

Most recently, McIntyre worked as a national account manager for Pilot Air Freight for nearly two years until SEKO recruited him.  He brings 25 years of experience and freight forwarding knowledge to his new position at SEKO.  Previously, McIntyre served in a number of management positions in the logistics industry, with 
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companies such as Con-Way Transportation Services and Jones Truck Lines.  He works out of SEKO’s Dallas office. 

Prior to joining SEKO, Lawson most recently spent seven years with Associated Global Systems as a national account manager for the central region, and previously held the position of vice president of sales for Cargo, Inc.  Lawson, who also spent six years with SEKO under previous ownership, works out of the Company’s Itasca, Illinois headquarters, as well. 

“Iannacchione, Lawson and McIntyre bring a great deal of dynamic strength, logistics experience and industry knowledge to the SEKO Strategic National Clients Team,” said William J. Wascher, President and CEO of SEKO.   “They will play key roles as we further our domestic and international freight forwarding network and expand our business offerings to better serve national client demands.  We are very pleased to add customer representatives of their caliber to our Strategic National Clients Program.”

About SEKO 

Founded in 1976, SEKO is a global transportation and logistics company with 75 offices in North America and more than 275 agents and partners in its worldwide network.  It offers a full range of supply chain solutions, including expedited and time-definite airfreight services on a 24/7 basis, ground and ocean logistics, and other services on an international basis.
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