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NEWS RELEASE                                                        
For Immediate Release
SEKO NAMES JESSE HURTADO NEW STRATEGIC CLIENT SALES DIRECTOR
- To Focus on Key Accounts and Global Expansion -

Itasca, IL, June 19, 2008 – SEKO, a global provider of supply chain solutions, including transportation, logistics and IT solutions, announced it has named Jesse Hurtado as its new Strategic Client Sales Director for the Company. Operating out of its Phoenix, AZ location, he will be responsible for working with key global accounts as well as with SEKO stations in the West, specifically Seattle, Portland, Spokane, Boise, Salt Lake City, San Francisco, Los Angeles, San Diego, Phoenix, Laredo and Denver. 
Mr. Hurtado has 23 years of experience in transportation and logistics. Most recently, he served as vice president of national accounts, U.S. and Mexico, for Mach 1 Air Services, beginning in 2004. His experience also includes several management positions with Roadway Express, where he served in capacities such as regional sales manager, account representative and international sales representative. During his time at Roadway, his responsibilities included securing new strategic high volume accounts, including Maquiladora accounts, with local or regional control. His experience, travels, language and cultural skills add a strong component to the SEKO team and will greatly help to increase cross-border traffic and expand SEKO’s global footprint in significant worldwide markets. 

“I am passionate about my work, enjoy traveling and am very excited to join the SEKO team,” said Hurtado. “I am enthusiastic about SEKO’s unique business model, based on local strategic partnerships and global reach, and I look forward to experiencing new challenges and achieving the results that will help to continue the Company’s successful expansion into important global markets.”   

SEKO’s unique business model has enabled the Company to achieve an excellent growth rate each year since the business model was implemented in 2002. The Company has expanded from 41 stations in North America to 58 locations and opened operations in more than 40 countries worldwide. International revenues alone have increased from approximately $38 million in 2004 to more than $90 million in 2007, with global sales accounting for 33 percent of the total revenue.  
“A seasoned sales professional such as Mr. Hurtado is a great addition to our strategic planning team and supports SEKO’s commitment to becoming the number one independent logistics and IT provider in the world,” said William Wascher, President & CEO of SEKO. “His extensive experience in sales and his strong negotiation and communication skills provide an important link to help continue SEKO’s growth worldwide.” 
About SEKO 

Founded in 1976, SEKO is a global third party logistics provider with 47 offices in the United States and offices in more than 40 countries worldwide.  It offers a full range of supply chain solutions, including transportation services such as domestic and global air and ocean freight forwarding, customs brokerage, ground transportation, trans-border distribution, U.S. home delivery and DC bypass shipping, on an expedited and time-definite basis, 24/7.  International logistics solutions include warehouse management services (WMS), asset management and distribution, contract logistics and reverse logistics services.  Its IT solutions offer a broad range of real-time Web-based shipment management and data exchange tools for a high degree of supply chain visibly.  For more information, visit www.sekoworldwide.com. 
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